OSKAR & ROZETTA

G1ive guests a reason

to book your resort.

A dance residency designed around your quieter weeks.
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Turn an experience into a reason to stay

Offer a week guests can plan their holiday around: daily dance lessons with world-class competitors,
workshops and two live shows. Package the experience with accommodation and dining to create a
distinctive offer for your five-star resort.

Your setting. A compelling new offer. World Championship

. - medalists
Give couples, families and dance groups a reason to choose your

property beyond its rooms and facilities. One visiting couple delivers

the agreed daytime programme and evening performances. World Cup finalists

Dutch Champions
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OSKAR & ROZETTA
THE BUSINESS CASE FOR YOUR RESORT

Where the commercial value comes from

Room-night potential

Package value

Dining & event sales

A story worth sharing

Sell a stay with a purpose

Choose a week you want to strengthen and build an accommodation
package around the residency. Use the programme in your booking
journey, guest communications and outreach to dance schools or
groups.

Keep control of the offer

You set your room and package prices, dining offer and target
audience. The programme is agreed in advance so your team can
promote a clear, bookable experience.

A programme that builds towards a closing celebration gives guests a
reason to book several nights. Position it in a quieter period and offer
optional nights before or after the residency.

Combine your rooms, hospitality and access to world-class dancers in
one offer. Give guests something distinctive to compare, beyond the
nightly room rate alone.

Build a dinner offer around the closing show. Separate workshops or
performances for corporate groups, weddings and private events can
be quoted, subject to availability.

Promote the chance to learn from the performers themselves.
Promotional images and video can be agreed in advance for your
campaign and pre-arrival communications.

Assess the opportunity using additional room nights and dining/event contribution against the programme fee, hosting
and travel costs. Results depend on demand, pricing and promotion.

management@oskarrozetta.com

oskarrozetta.com 2/4


mailto:management@oskarrozetta.com
https://www.oskarrozetta.com

OSKAR & ROZETTA
THE EXPERIENCE BEHIND YOUR OFFER

A tull week to promote. T'wo shows to sell it.
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Open with a live introduction

A short opening show introduces Oskar & Rozetta,
builds interest and invites your guests to join the
week’s activities.

Close with dinner & dancing

Combine the final show with a guest dinner and social
dancing. Oskar & Rozetta actively dance with guests
and guide them as they put their new skills into
practice.

Included for your guests

All scheduled group lessons, workshops and fitness
sessions in the agreed programme are included at no
extra charge to participants.

Choose the mix that fits your guests

Couples & connection

Daily dance lessons and workshops on touch,
shared attention and moving together. Welcoming
for beginners, with guidance adapted to experience
and comfort.

Experienced, multilingual teachers

Teaching from beginner to competition level in fluent
Dutch, English, German, Italian and Russian.
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Children & active guests

Age-appropriate children’s lessons can complement
your kids’ club. Dance-inspired fitness focuses on
posture, balance, mobility and conditioning.

Optional private tuition

Guests can book extra private lessons for a fee,
subject to time. Collection and any resort share are
agreed separately.
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OSKAR & ROZETTA
INVESTMENT, DELIVERY & NEXT STEPS

Know the cost. Agree the scope.

Your investment

An agreed programme fee, full-board accommodation for two
including meals and non-alcoholic drinks, plus agreed travel costs.
The programme fee does not depend on participant numbers.

What your team needs to arrange

A suitable dance space, agreed sound facilities, guest reservations
and local promotion. Your team manages any dinner offer; Oskar &
Rozetta lead the agreed activities and shows.

One agreed programme, clearly defined

Before confirmation, the proposal specifies session numbers, lesson and show lengths, group sizes,
languages, timetable and technical needs. Private tuition and extra event performances are quoted separately.
Promotional material is agreed in advance.

This gives your reservations, leisure and restaurant teams a shared plan: what to sell, what guests receive and
what the resort needs to provide.

Which week would you like to strengthen?

Send your location, preferred dates and guest profile for a tailored proposal. Oskar & Rozetta compete
almost weekly at the highest international level; only a few residency weeks are available each year,
worldwide.

Discuss your resort’s opportunity
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